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-| Sparks | Studebaker Cuts Out Distributorships; 


More rumors of merger to create 
competition for the Big Three. 
*s * * 


- The boys are seeing Fishers 
under every rumor. But dope said 
to be Fishers still fishing. 

*- * * 

GIs are running a truck assembly 
line in the fields of Normandy to 
back up the drive on Paris. 

* * * 


Faster Tempo 

Invasion is rapidly stepping up 
tempo of war production in auto 
industry, says the Auto Council. 
Industry’s war output since start 
passed $20 billion mark July 31. 

* * * 

The advisory committee of the 
Trailer and Truck Manufacturers 
has recommended that WPB curb 
the number of tires which any 
manufacturer may deliver with a 
new trailer to help provide equit- 
able distribution of large size tires. 

* * * 


Forward Step 


Well satisfied with the Byrnes 
labor control order, the Army, with 
Maj. ‘Gen. Lucius D. Clay as 
spokesman, termed the move last 
week the “greatest forward step” 
to industrial reconversion. 

* * * 
Hitting Key Log 

With Detroit reported to be 
80,000 Army trucks behind sched- 
ule, Army, WPB and WMC have 
joined forces to pry loose a key 
og in the jam—a _ 1,800-worker 
shortage in foundry and forge 
operations. 

*s * * 
Synthetic’s Future 

B. F. Goodrich’s Vice-President 
James J. Newman says nation’s 
$750,000,000 synthetic rubber plant 
may pay for itself within four 
years after Far East rubber 
plantations resume. Synthetic will 
serve as price lid on the natural. 

a * ~ 


South of Border 
“The export opportunity of a 
entury” is the way R. W. Gifford, 
president of Borg-Warner, de- 
scribes the postwar trade possi- 
bilities of U. S. business in South 
America. Gifford has just returned 
from a trip to the sister republics. 

s- * *& 


UAW Urges 

UAW-CIO executive board has 
adopted X-Day plan, urging that 
civilian production be considered 
before government imposes cut- 
backs which result in unemploy- 
ment in the auto industry. Board 
feels that X-Day will probably 
occur this fall. 


* * x 

Long View 
One way of looking at it: War 

plants are in effect working on 
civilian production when they speed 
war production. The more war 
material on hand when Germany 
is beaten, the less will have to be 
produced for Japanese end of the 
war, thus leaving more facilities 
for civilian production. 

* * * 


Red Hot Tails? 

British inventors are considering 
the possibility of adapting jet 
propulsion to road transport as 
well as aircraft, Deputy Premier 
Clement R. Attlee told the British 
House of Commons. 

Frederick S. Cocks, Labor, imme- 
diately protested: “Is the speaker 
aware there is no general desire 
to have vehicles careening about 
the country with red hot tails?” 


Discounts for Dealers Are Stepped Up 


Factory to Take Over All Wholesaling; 
Survey Shows Used-Car Ceilings 
Squeezing Dealers Out 


A change to the direct-dealer plan of 
Change to Direct distribution by Studebaker Corp. was 
Dealer Plan announced today (Monday) by Paul 
Is Announced’ G. Hoffman, president. This announce- 
ment follows a series of individual 
discussions of the new plan with members of the company’s 
dealer organization throughout the country. Outstanding 
features of the new plan, according to Hoffman, are a 
proposed increase in retailers’ discounts and a continuation 
to former distributors, who qualify as “central dealers” 
under the plan, of compensation for certain wholesale 
functions during a period of one year after new-car 
production is resumed. The change in distribution plan 
applies only in the U. S. 

“In order that all Studebaker dealers, along with the 
Studebaker factory, may be in a position to take full 
advantage of postwar opportunities, we have made changes 
in our plan of distribution to recognize the prinf{ry impor- 
tance of retailing activities on the part of our dealer 
organization,” Hoffman declared. ‘Under the new plan, 
the factory will take over all wholesaling functions and 
all contracts with dealers will be direct. Most dealers 
have heretofore had their contracts with distributors. In 
making this change, we shall be able to establish our dis- 
count schedules and other features of our merchandising 
program on a basis most favorable to the retailer and most 
conducive to the growth — —— of his business.” 

* 


“Decision to adopt the new plan of 
distribution was made by the Stude- 
baker management and approved by its 
board of directors, only after an inten- 
sive study of the matter over a two- 
year period,” Hoffman continued. “During that time 
Studebaker sales officials have made a comprehensive 
analysis of the distribution plans followed by other compa- 
nies in the industry; they have discussed Studebaker’s 
distribution problems and opportunities extensively with 
many of our distributors and dealers; and, particularly, 
they have considered the effects of a change in distribu- 
tion method on our existing dealer organization. By 
changing the emphasis in our distribution procedure from 
wholesale to retail, we believe that the new plan creates 
unusual opportunities for our former distributors, because 
of their location in the key markets of the country, as 
well as for dealers who have operated at retail only. 
“Former distributors who qualify as central dealers 
(See STUDEBAKER, Page 4, Col. 2) 


Decision Made 
After Study 
Of Two Years 


News in Brief 


car, we won't have any trouble 


Graham in Year getting dealers.” Graham to 


DETROIT.—Graham-Paige car 
for re-entry in auto market due 
a year after car production is 
OK’d, Joseph W. Frazer pre- 
dicted at press conference Wed- 
nesday. He confirmed reports 
that he and New York associ- 
ates had acquired substantial 
part of Graham stock. Atlas 
Corp. not in deal as a corpora- 
tion, but its chief, Floyd B. 
Odlum, and two other Atlas offi- 
cials were named by Frazer as 
associates. Oswald L. Johnson, 
a director of Atlas, named to 
board of directors. L. Boyd 
Hatch, also of Atlas, named as 
associate. Frazer elected chair- 
man of Graham’s board. Ray- 
mond J. Hodgson continues as 
president. Asked about dealers, 
Frazer said—“If we have a hot 


expand farm-machinery _ busi- 
ness. 


Tire Speedup 

WASHINGTON. —A __ninety- 
day moratorium on tire-worker 
practices which are said to be 
hampering output of heavy-duty 
tires in Akron is being sought 
by WPB officials. Workers are 
asked to waive practices by 
which they are said to limit 
daily output, while management 
is asked to assure workers that 
the speed up will not result in 
future cuts in pay rates. WPB 
also seeks waiver on union 
seniority rules to permit switch 
of husky workers to manufac- 
turing heavy tires without loss 
of seniority. 


Used-Car Picture Across U.S. 


(With the used-car price regulation up for revision at a Washington meeting Aug. 18, 
Automotive News offers here the results of a survey of dealers taken across the country.) 


city STOCKS DEALER 


SALES 


BLACK 
MARKET? 


SUGGESTIONS ON MPR 540 


New York Drying up Yes General upward price revision; con- 
sideration of popular makes, mod- 
els; 331/3% markup, one base 
price for nation. 


Denver 


Facing famine Up Indications Higher ceilings for Ford, Chevrolet, 
Plymouth; price label should con- 
tain only the selling price: mark- 
up of $100 or 35%, whichever is 
higher. 

Cleveland Even 


Yes Stiff enforcement. 


Birmingham, Ala. Lower Off sharply Indications 331/3% markup; 


tightened. 


dealer definition 


Seattie Off slightly Good Higher markup; 


definition. 


narrower dealer 


Grand Rapids Off sharply Good too 


public 


Some ceilings too high, some 
low: Incentive to stop 
hoarding. 

Philadelphia Off 50% Thriving Higher markup on 1939 and older 
models; higher price on better cars 
to get them out of hiding. 


Wilmington, Del. Off 


of 
on 
Of 


Price revisions; curb individuals. 


Cincinnati Enforcement. 
Youngstown, 0. 


St. Louls 


Enforcement; curb gyps. 


Prices out of tine; 
new price appendix. 


want entirely 


Los Angeles 
Rochester, N. Y. 


or 
ofr 
Little Rock, Ark. Off 


Higher markup. 


33 1/3% markup; 
definition. 


Stiffer enforcement; 33 1/3% markup. 


Throw out MPR 540; higher prices 
for popular cars. 


33 1/3% markup; 
definition. 


narrower dealer 


Harrisburg, Pa. 
Salt Lake City 


Off sharply 
Off sharply 


Richmond, Va. Nearly gone Drying up stronger dealer 


7 Higher markup; boost ceilings on 
1941-42 models. 


San Francisco of off Yes 


Portiand, Me. Holding up Negligible Higher prices on 


er enforcement. 


Higher prices on Chevrolets; 33 1/3% 
markup. 


Drying up popular cars; 


Lincoln, Neb. of 


Albany, Ga. ’ on Better enforcement; price revision. 


Results of a survey on the effect of used- 
car price ceilings indicate that the reput- 
able dealer is being pushed out of this 
market just as he was pushed out of the 
used-truck market. With a meeting of 
OPA officials and representatives of the trade scheduled 
for Aug. 18 to study possible revisions of MPR 540, AuTo- 
MOTIVE NEwS conducted a survey across the nation which 
shows that individual sales are mounting, dealer stocks 
are drying up and that there are indications of black mar- 
kets in nearly all sections. 

Chief complaint of the dealers is that it is almost impos- 
sible for them to buy good late model cars since these are 
sold between individuals. As a consequence, the dealers get 
the older cars which require a great deal of reconditioning. 
On these, a markup of 25 percent is held to be insufficient. 
In theory, there should be a balance, with the dealer getting 
a break on reconditioning late-model cars while taking a 
beating on older models. As it works out, the dealer isn’t 
getting the late-model cars. He’s just taking the beating. 
Therefore, one of the most necessary revisions is for a 
markup of at least 3314 percent. 

xk * 
Other important demands are for an 
upward revision in ceilings for popular 
cars, bringing them more in line with 
actual market values; better enforce- 


ment of the regulation in regard to 
(See SURVEY, Page 2, Col. 4) 


Dealer Being 
Pushed Out 
Of Market 


Revision Urged 
On Prices of 
Popular Cars 
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Weathering Army Attack? 


4th Reconversion Step 


Expected on Schedule 


By William Ullman 
Washington Correspondent 

WASHINGTON.—At this writing, 
it is confidently expected here that 
the fourth of the War Production 
Board’s controversial reconversion 
orders will be issued on schedule— 
Aug. 15. 

This is the last of the four con- 
sidered necessary to create the ma- 
chinery for immediate return to 
civilian production, Already in ef- 
fect are orders (1) lifting restric- 
tions on the use of magnesium 
and aluminum, (2) permitting 
manufacture of experimental 
models from any raw materials 
and (3) authorizing placement of 
advance orders for postwar ma- 
chine tools. 

In some quarters it was thought 
that military opponents to the 
fourth order would halt it before 
its effective date arrived, but is- 
suance of War Mobilizer James 
Byrnes’ manpower directive of last 
week is accepted as an indication 
that all barriers have been re- 
moved. This action from Byrnes 
gives the War Manpower Commis- 
sion practical veto powers over 
plant reconversion to civilian out- 
put. 

Meanwhile, military officials 
are concerned about maintaining 
schedules in vital war produc- 
tion. Naval Under Secretary 
Ralph A. Bard urged both man- 
agement and labor to “keep their 
attention riveted to their war 
work until victory is in our 
hands.” The battle of production, 
he warned, will end only with 
the defeat of Japan. 

From Lt. Gen. Brehon Somer- 
vell of the Army Service Forces 


ODT Speeding 


Allocation of 


New Trucks 


WASHINGTON.—Within a fort- 
night the allocation department of 
ODT expects to be caught up in 
bringing truck certificates up to 
date, according to officials of the 
National Automobile Dealers Assn. 
who have been studying the prob- 
lem. 

Emmett Kain, chief of the 
sion, explained that only 
certificates remain in the task. 
About 1,500 of them, Kain said, 
are being removed from the back- 
log list each week. 

Since simplification has been 
ordered for certificate applications, 
new forms, called No. 663, are be- 
ing issued immediately, it was also 
announced. 

Its chief advantage over the old 
form is said to be that it will 
expedite the work in Washington 
after the applications are received 
for the truck certificates. 


DADA to Hear 
Ray Chamberlain 


DETROIT.—Ray Chamberlain, 
executive vice-president of the Na- 
tional Automobile Dealers Assn., 
wiH address the Detroit Auto 
Dealers Assn. at a meeting Friday, 
Aug. 25, at 12:15 p.m. in the Wayne 
Room of Hotel Statler. 

Chamberlain is scheduled to re- 
port on a meeting of the Industry 
Advisory Committee with the Of- 
fice of Price Administration Aug. 
18 on the used-car ceiling. 


divi- 
3,300 


1,316 Army Trucks Sold 


To Dealers in 


WASHINGTON. — During the 
week ended Aug. 5, 1,316 surplus 
Army used trucks were sold to 
automobile dealers throughout the 
country, Treasury procurement 
figures disclosed Thursday. This 
represents an increase over the 
preceding seven days and is above 
the average, it was stated. 

This report, the Treasury pointed 
out, does not include the vehicles 
transferred to other federal agen- 
cies and tax supported institutions. 


came an appeal for a 24 percent 
increase in production of war ma- 
terials for the Army by October. 

Congress, after a slow start, ap- 
pears to be ready to give attention 
to the knotty question of recon- 
version in a race with approach- 
ing victory. 

K ithough the House and Senate 
have been in session for only brief 
periods, committees are busy work- 
ing on various phases of the re- 
conversion program. Congressional 
leaders look for drafts of legisla- 
tion to reach the floor this week. 

One thing appears likely—any 
program will be split into several 
bills. Unemployment compensation 
already has been made a separate 
issue, the Senate Finance Commit- 
tee reporting out a “States Rights 
measure. The Senate Military Af- 
fairs Committee, which has overall 
reconversion legislation before it, 
has decided to separate unemploy- 
ment compensation and devise its 
own plan. 

House committees are work- 
ing on legislation dealing with 
the disposition of surplus prop- 
erty and the establishment of a 
demobilization director’s office. 

A joint Congressional committee 
is looking into tax revision, as an 
important factor in the postwar 
economic setup. 

A vital matter still to be settled 
is that of reconversion pricing. Be- 
fore new civilian goods can flow 

to consumers, manufacturers must 
have a pricing schedule to com- 
pensate for higher costs of raw 
materials, labor and taxes. Till now, 
the Office of Price Administration 
has not openly expressed its views 
on the subject, nor have other 
agencies committed themselves. 

In official circles considerable 
concern exists over Congressional 
delay in setting up “legalized” 
reconversion procedures. WPB 
officials, for instance, would like 
to see all the loose ends of peace- 
time planning tied together in 
one agency, coordinating the 
work of war contract termina- 
tors, surplus property salesmen 
and manpower administrators. 

Already WPB has started its own 

confidential study to set up an 
overall framework for speeding 
reconversion. This report is in the 
“secret document” stage and even 
its existence is not discussed except 
in policy-making circles. Work 
has been going forward in this 
direction for weeks, but there are 
reportedly so many details to be 
ironed out that top officials feel 
comment on the survey at this 
time would be premature. 

Important phases of the recon- 
version job, though not directly a 
part of it, are problems of con- 
tract cancellation, surplus property 
disposal and overall “demobiliza- 
tion” or channeling of workers to 
peacetime pursuits. 

Already completed is legisla- 
tion to speed the settlement of 
canceled war contracts. This 
sets up policies and procedures 
to be followed, provides such aids 
as interim financing to war con- 
tractors and advances up to 90 
percent of a contract’s value. 

Legislation for surplus property 
disposal is still going through the 
mill, but meanwhile eight agencies 
are engaged in the preliminary 
disposal job under Surplus War 
Property Administrator William 
Clayton. This setup will function 
under executive order until Con- 
gress makes it “official” by passing 
| legislation. 


Week 


At present there are only 5,322 
surplus used trucks in the entire 
country available to dealers, ac- 
cording to the report. 

The united for disposal and re- 
gional offices where they may be 
negotiated for are: 

Boston, 16; New York, 276; 
Washington, 976; Atlanta, 1,220; 
Cincinnati, 99; Chicago, 202; Kan- 
sas City, 962; Fort Worth, 735; 
Denver, 255; San Francisco, 205, 
and Seattle, 376. 


New One for Seeking 


Vacation Gas: ‘Nerves’ 
RICHMOND, Va.—The Rich- 
mond ration board got a new 
reason for a request for vaca- 
tion gasoline the other day. 
The applicant requested 
enough gas for a 150-mile trip 
to the mountains because “my 
doctor has asked me to take the 
trip on account of my nerves.” 
Few applications for vacation 
gasoline have been received this 
summer. All have been refused. 


Pierre du Pont 
Quits GM Board; 
Echols Named 


DETROIT.—Pierre S. du Pont, 
has resigned from the board of 
directors of General Motors Corp., 
it was announced last week. 

Angus B. Echols, chairman of the 
finance committee of the E. I. du 
Pont de Nemours Co., has suc- 
ceeded du Pont on the board. Du 
Pont has been a director of GM 
since 1917. 

Du Pont had voiced the wish to 
yield his position in the du Pont 
organization to a younger man, it 
was said. 

Echols was elected to the audit 
committee to replace Henry B. du 
Pont, who was named to the bonus 
and salary committee succeeding 
Walter S. Carpenter jr. 

The board also elected Thomas 
P. Archer, GM vice-president and 
general manager of Fisher Body, 
to the directorate and to the war 
administration committee to suc- 
ceed Edward F. Fisher, who re- 
signed his vice-presidency a week 
ago. Fisher will remain, however, 
as a member of the board as will 
also Lawrence P. Fisher, whose 
vice-presidential resignation was 
accepted. 

. FF. Armstrong, recently 
placed in charge of the corpora- 
tion’s manufacturing staff, was 
elected a vice--president. 


Packard Reports 


Gains in Output 


DETROIT.—Packard’s six-month 
volume of war goods this year was 
44 percent higher in dollar volume. 
69 percent greater in units shipped 
and yielded only nine percent more 
net profit, compared to the same 
period last year, according to a 
report for the first half of 1944 
released last week by the Pack- 
ard Motor Car Co. 

Net earnings for the six months 
ending June 30, 1944, are shown at 
$2,151,737 after provision of $9,936,- 
000 for federal income taxes. Last 
year’s first half earnings were $1,- 
974,488 after taxes of $9,913,411. In 
each instance, there has also been 
estimated provision for renegotia- 
tion. 

The report showed that the com- 
pany’s postwar reserve for con- 
tingencies and adjustments had in- 
creased to $3,500,000. 


Navy Yard Sets 
Up Repair Shop 


PORTSMOUTH, N. H.—(UTPS) 
—Officials at the Portsmouth Navy 
Yard have announced that an auto- 
mobile service station and gasoline 
depot will be opened there for 
servicing of automobiles owned by 
the yard’s civilian personnel. 

The station wili provide lubrica- 
tion for cars whose owners find it 
difficult to obtain the service else- 
where. John H. Harrison of Hamp- 
ton, a service station manager for 
20 years, will be in charge. 


Ford Somerville Plant 


Cut Back on Carrier 
SOMERVILLE, Mass. — Because 
the demand for the Universal 
Carrier, built for the British Army, 
is no longer pressing, the Ford 
Motor Co. plant in Somerville 
where they were being built has 
received a cutback in production 
orders, and about 25 percent of the 
war workers have been released. 
Within the next ten days, others 
will be laid off, it was indicated. 
The plant payroll listed more 
than 3,000 persons at its peak after 
it was converted from automobiles 
to war units in December, 1942. 
A few weeks ago its 10,000th 
Universal Carrier earned for the 
plant the Army-Navy E pennant. 
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Detroit Plymouth Dealers 
Meet with Factory Chiefs 


DETROIT.—Plans to assure De- 
troit Plymouth owners maximum 
assistance in care of their cars 
until new cars are available to all, 
were discussed by dealers and fac- 
tory Officials last week in the Stat- 
ler Hotel. 

Plymouth General Sales Man- 
ager Joseph E. Bayne and W. B. 
Rice, director of service, were the 
principal speakers. They partici- 
pated with dealers from the Detroit 
area in an open discussion of cur- 
rent and future needs of the thou- 
sands of Plymouth owners here- 
abouts. 

Rice pointed out that recently 
some owners have relaxed care of 
cars and tires and tend to drive 
above the speed at which car and 
tire life are best prolounged. He 
expressed beilef that it is still too 
early for car owners to risk short- 
ening car life through careless 
driving habits or failure to obtain 
adequate service. 

Rice further said that responsi- 
bility for aiding owners in protect- 
ing their cars rests with the 
dealers. They know the cars and 
have factory aid in conducting 
their service operations. He ex- 
plained that Plymouth owners are 
fortunate because essential replace- 


Manufacturers 
Rap Limited 
Transit Plan 


DETROIT.—Calling for continua- 
tion of the present competitive 
system of transportation, the traf- 
fic committee and board of direc- 
tors of the Automobile Manufac- 
turers Assn., are opposed to the 
integration program of the Trans- 
portation Assn. of America which 
advocates limiting the number of 
transportation companies, it was 
announced last week by George 
Romney, general manager. 

Doubting that the public interest 
would be served by giving up a 
system of competition “virtually 
free” from public complaint “for 
an entirely untried plan,” Romney 
declared: 

“Instead of being a stop-gap to 
government ownership and a 
means of preserving the competi- 
tive enterprise system, revolution- 
ary integration of transportation 
might be the opening wedge to 
bring it about.” 


Obituaries: 


W. B. Miller, Executive 


Of Norwalk Tires, Dies 


NEW YORK.—William Baldwin 
Miller, 76, founder, retired presi- 
dent and board chairman of Nor- 
walk Tire & Rubber Co., Norwalk, 
Conn., died in a hospital here July 
27. His home was in Greenwich, 


Conn. 
7 - x 


Henry Lee Buck 
CONWAY, S. C.—Henry Lee Buck, 
72, founder of the Buck Motor Co., 
one of the first dealers of motor ve- 
hicles in the state, died recently at 
his summer home at Myrtle Beach. 


Orlando W. Roberts 
PORTLAND, Ore.—Orlando W. Rob- 
erts, 82, founder and co-owner of the 
Roberts Motor Co., died at his home 
here recently. The firm has been op- 
erating here with Roberts and his 
son, H. W. Roberts, as managers. 


Alonzo C. Hallman 
NASHVILLE, Ark.—Alonzo C. Hall- 
man, who established the Nashville 
Motor Co., which he operated for a 
number of years and was the first 
Ford dealer in Nashville, died here 
recently. 


ment parts are kept available 
through the factory’s efforts. 

The dealers heard Storrs J. Case, 
director of advertising, discuss ho 
Chrysler Corp. had used newspaper 
advertising to carry regular mes- 
sages on car care to Plymouth 
owners. R. C. Somerville, staff ex- 
ecutive, talked with dealers regard- 
ing organizational plans to improve 
their services to owners in their 
communities. 

* * * 


CINCINNATI.—Plymouth dealers 
and factory men here also heard 
J. E. Bayne and W. B. Rice in a 
meeting last week at the Gibson 
Hotel discuss better service for 
car owners. 


NADA Protests 
Pricing Method 
Of GM Trucks . 


WASHINGTON. — Charging “un- 
fairness” in the pricing method_of 
General Motors trucks, the” Na- 
tional Automobile Dealers Assn. 
has protested to the Office of Price 
Administration, it was disclosed 
last week. 


NADA charged that “Order 259 
of MPR-136 makes no provision 
whereby a dealer handling GM 
trucks who was not handling’ the 
line in March, 1942, can place his 
price at a competitive level with 
dealers who were selling GM mhits 
then.” 


The dealer who was handling 
GM trucks in 1942, the protest adds, 
may price exactly as he did then, 
but the new dealer “is forced to 
price according to formula.” ~ 

NADA accused the OPA of vio- 
lating “the principle of continuing 
the same trade practices in vogue 
in March, 1942.” 


Dodge Ahead 
On Army Trucks 


DETROIT.—Dodge is more than 
1,000 Army trucks ahead of its 
production schedules, it was re- 
vealed Friday by F. J. Lamborn, 
vice-president and general man- 
ager. 

Since 1939 Dodge has been a 
consistent producer of Army trucks 
and to date has built more than 
340,000 for the U. S. armed forces 
and the Allied Nations. This figure 
includes the Dodge four-wheel 
drive weapon-carriers, ambularices, 
command cars, reconnaissance cars, 
and the heavier six-wheel drive 
cargo and troop transports. Reports 
from the front tell of many of these 
fighting trucks being used on D- 
Day on the Normandy coast and 
now in the advance toward Paris. 

One of the chief reasons for the 
company’s success in meeting 
Army production schedules, accord- 
ing to Lamborn, is the Dodge 
Truck Plant here, which was com- 
pleted in 1938 and is used exclusive- 
ly for truck manufacturing. 


U. S. Intervention Hinted 


In Midwest Truck Row 


WASHINGTON.—A source close 
to the White House indicated last 
week that the Government may be 
expected to intercede in the strike 
of 50,000 truck drivers in the 
Midwestern states. 

The dispute has been solved; it 
was said, and the Army or the 
ODT will soon take over the truck 
lines. 


Survey 


(Continued from Page 1) 


individual sales; some means whereby dealers can offer 
inducement to owners of late-model cars, and a more nar- 
row definition of dealer to curb warranty sales by gyps. 
From many sections came the complaint that any jackleg 
mechanic with two pairs of pliers could qualify as a dealer 
under the regulation and charge warranty prices. 

Many dealers urged that the base price to taken off 
warranty tags, pointing out that the psychological effect 
of listing the base price was bad from a sales point of view 
and was required of no other merchants in the nation. 
Running through the reports from all sections was the plea 
—“If OPA can’t enforce the regulation, let’s drop it.” 


i 
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HELP WANTED 


WHOLESALE PARTS REPRESENTA- 
TIVES—Permanent and post-war em- 
ployment for right persons, representing 
successful wholesalers of products of 
large motor car manufacturer. Easy to 
sell, nationally advertised line, competi- 
tive prices, ready availability. Good 
salary or commission in return for 
sincerity and ambition. Car furnished 
and expenses paid. Several interesting 
opportunities in some of the best towns 
in the United States. Parts Salesmen, 
Jobber Salesmen, Service Salesmen or 
Automotive Mechanics with selling ex- 
perience may qualify. Reply, giving de- 
tails, Box 727, c/o Automotive News, 
Detroit 2. 


WANTED: First Class Auto Trimmer, one 
who can make Sport Tops and Seat 
Covers, steady work. Wire or write 
BEASLEYS TRIM SHOP, i111 E. 
Princess Anne Road, Norfolk, Va. 


WANTED—OFFICE MANAGER who is 
able to handle General Motors or 
Chrysler acct. system and who is fa- 
miliar with credit procedure. Position 
pays top salary to right man and has 
fine future. All replies will be kept 
confidential. Write or wire DALTON 
MOTORS, Distributors DeSoto-Plymouth, 
Sacramento, California. 


WANTED: TUNE-UP MAN, mechanics, 
bodymen. Permanent position. New 
completely equipped shop. Top wages. 
Airmail Northern Motors, Disney, 
Montana. 


SERVICE MANAGER WANTED for 
General Motors dealership, located in 
best town in central California. No 
war boom, normal living conditions. 
Good paying steady position for man 
who can qualify. In answering give 
details of past experience, age, family 
and photograph if available. Box 738, 
c/o Automotive News, Detroit 2. 


DESIGN ENGINEER. Georgia manufac- 
turer needs man experienced in design 
and manufacture of jigs, fixtures and 
special production machinery and who 
is well acquainted with designing small 
commercial products of a mechanical 
nature. Graduate mechanical engineer 
preferred; or equivalent qualifications. 
Although plant now doing war work this 
is a postwar opportunity with long 
established company whose peace time 
products have international distribution. 
To arrange for personal interview write 
Box 737, c/o Automotive News, Detroit 2, 
giving education, present and past jobs, 
detailed experience, age, salary ex- 
pected and other pertinent information. 
Send snapshot if possible. 


a 


PARTS MANAGER needed by central Ohio 
Chrysler-Plymouth parts distributor. Ex- 
cellent opportunity for high _ type 
experienced man. Contact Mr. Wood, 
McClure-Nesbitt Motor, 611 E. Broad, 
Columbus, Ohio. 


WANTED BY OLD ESTABLISHED 
Dodge and Plymouth dealer general auto- 
mobile mechanics. Plenty of work. 
Rate $1.25 per _ hour. Must have 
referal from U.S.E.S. Box 728, c/o 
Automotive News, Detroit 2. 


——_———— 


WANTED A PARTNER to assume com- 
plete management in long established 
and reliable automobile business. Will 
gross $500,000 or more. Must have ex- 
perience, be capable, reliable and some 
capital. Box 730, c/o Automotive News, 
Detroit 2. 
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PARTSMAN for one of the largest Chev- 
rolet parts stocks in this area. Excellent 
working conditions. Top salaries for 
top men. Write, call or wire SHEARER 
CHEVROLET, 7244 Manchester Avenue, 
St. Louis 17, Mo. V. J. Koenig, Man- 
ager Parts Department. 


POSITIONS WANTED 


BOSTON DEALERS: I am desirous of 
becoming affiliated with a dealer in 
metropolitan Boston or vicinity and will 
make a substantial investment with 
services. Can furnish A-1 references and 
have excellent contacts in area. Replies 
confidential. Box 719, c/o Automotive 
News, Detroit 2. 


—$ 


SITUATION WANTED: Young, capable, 
37 years old, college graduate. Just 
sold successful garage, gasoline bulk 
station and service station in western 
oil town of 25,000. Would like connec- 
tion as factory representative Rocky 
Mountain West. Am coming East and 
can make appointments. Wm. C. 

Hagens, 231 East 10th St., Casper, Wyo. 
Si a eI 
MANUFACTURER’S REPRESENTATIVE 
—years of experience in automotive 
field. Desire lines for Pacific Coast 
territory. Box 722, c/o Automotive 
News, Detroit 2. 

a a eee 


WILL TRAVEL OR LOCATE anywhere in 
world. 50 years old; 30 years sales man- 
ager and dealer cars and trucks. Will 
organize one or two states with new 
lines. Box 723, c/o Automotive News, 
Detroit 2. 

nina 


PARTS MANAGER — years’ experience 
Chevrolet. Prefer mid-West. Box 725, 
c/o Automotive News, Detroit 2. 


| 


Available Sept. Ist 


EXPERIENCED DEALER BUSINESS 
MANAGEMENT REPRESENTATIVE. 


8 years pre-war experience with two lead- 
ing auto manufacturers; also 10 years 


retail experience. 
operating and financial analyses, systems 
installations, etc. Address Box 739, ¢/o 
Automotive News, Detroit 2. 


—=— 


Thoroughly qualified in| 
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WANT AD DEPT 


NEW CARS FOR SALE 


FOR IMMEDIATE WHOLESALE: New 
Hudsons and new Nashs. Will sell any 
quantity. Bogda Nash Company, 1018 
N. Meridian Street, Indianapolis, Indiana. 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be _ clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


WANTED: 1942 CADILLAC or LINCOLN 
Continental Convertible. Must be origi- 
nal low mileage. Wire or phone CITY 
MOTOR CO., 21545, Norfolk, Virginia. 


WANTED: FORD 114” to 122” wheelbase 
chassis with or without cabs. Full re- 
tail price. Lasky Motor Car Corporation, 
90 Montrose Avenue, Brooklyn 6, N. Y. 


WANTED: WRECKED or BURNT cars 
that can be rebuilt. Chevrolet, Ford, 
Plymouth, state description and price, 
within 400 miles. B. F. Curry Company, 
3300 Broadway, New York City. 


WANTED: HEAVY CONVERTIBLES. 
Must be clean and original. Write de- 
tails or phone 21545, City Motor Com- 
pany, Norfolk, Virginia. 


. 


USED CARS POR SALE 


1929 PIERCE, 7 passenger, 36,000 miles, 
stored since 1937, one owner, good con- 
dition. Price reasonable. Ross Bowman 
Garage, Wheeling, W. Va. 


PACKARD 1939 seven passenger limousine; 
Packard 1938 seven passenger limousine. 
M. Rosenzweig, 335 Gold St., Brook- 
lyn, N. Y. 


AUTO AUCTION 
DUNHAM, N. C. 
SALE EVERY THURS. 1 P.M. 
SOUTH’S NEAREST SALE 


Hometown Sales & Service 
J. B. LEATHERS 


1940 CHEVROLET TRACTOR 
& TRAILER like new—will 
carry 4 cars. 

BROCKWAY 28 PASS. 
REbuilt & Perfect. 


Fruehauf 30 Ft. Closed Trailer 
Rebuilt & Reconditioned. 


U. S. BEST TRUCK SALES 
1689 Bedford Ave. 
Brooklyn, N. Y. 


BUS 


CHEVROLET TRUCKS new. 1944 chassis 
cabs. 134 inch wheel base and 160 inch 
wheel base. 5 in all in stock. Can 
furnish all type bodies. M. Rosenzweig, 
335 Gold St., Brooklyn, N. Y. 


TRUCKS WANTED 


WILL BUY ANY GMC 
TRUCKS FOB factory. Wire or 
phone ‘collect. GMC Truck 
Dealer, Etscovitz Motor Co., 
Houlton, Maine. 


FORD DEALER WILL purchase any 
amount new 1944 Ford trucks on profit 
sharing basis. LASKY MOTOR CAR 
CORPORATION, 90 Montrose Ave., 
Brooklyn 6, New York. 


DODGE *, ton or 1 ton 
MOTORS, Hornell, 


WANTED NEW 
express. BATEMAN 
Ss 


WILL BUY ANY AMOUNT new G.M.C. 
truck fob factory. Will pay attractive 
bonus. Wire or phone collect G.M.C. 
truck dealer Etcovitz Motor Co., 
Houlton, Maine. 


BUY BONDS 
IT’S UP TO YOU! 
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AUTOMOTIVE NEWS 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


at 10:30 a.m. 
Every Tuesday—Rain or Shine 


Used Cars and Trucks On Hand 
At All Times 


FOR DEALERS ONLY 


WE BUY WE SWAP WE SELL 
COME BUY COME SELL 


Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Tl. 


DEALERSHIP FOR SALE 


500-CAR DEALERSHIP for sale, 
handling Ford, large building, 3 year 
lease, exceptionally year round com- 
munity. Made money all 
war. Box 734, c/o Automotive 
Detroit 2. 


handling Chevrolet, 
west. Box 729, c/o Automotive News, 
Detroit 2. 


WANT LARGE DEALERSHIP, West or 
Southwest preferred, have $300,000 
capital, whole life experience as dealer, 
will keep replies confidential. Box 733, 
c/o Automotive News, Detroit 2. 


vise quantity and types available. 
JULLIEN, INC., 1443 P S8t., N. 
WASHINGTON 5, D. C. 


WANTED TO BUY 
Auto Heaters & Radios 


Will pay top cash price for any 
make auto heater and radio (Ste- 
wart Warner gasoline heaters par- 


ticularly). Any quality or quantity. | 


Write full particulars to ... 


Manhattan Auto & Radio Co. 


1706 ith St. N.W. 
Washington, D. C. 


een Live y 


AD DEPARTMENT 


PARTS FOR SALE 


3000 PISTON PINS replacing original 
Chevrolet part number 342990, .005 
oversize. Price 20¢ each in lots of 250. 
24¢ each in smaller quantities. All 
orders subject to prior sale. Box 736, 
c/o Automotive News, Detroit 2. 


WE HAVE NEW 1942 Chevrolet parts, 
doors, trunk lids, upholstery, for Town 
Sedan, 5-passenger coupes, sedan de- 
liveries, half-ton panels. 50% to 80% 
off list. Write for further complete price 
list. Curry Chevrolet, 3300 Broadway, 
New York City. 


CHEVROLET brand new front seats 1936, 


1938 and 1939—$35 each. Alls- 


Cooperstown, Pa. 


1937, 
house Motors, 


NOTICE—We have 1942 CHEVROLET 
PARTS: Doors, Trunk Lids, Upholstery, 
Hardware and Glass. 40% to 60% off 
ist. Write for free complete price list. 
Cooper-Lewis Co., Inc., 238 Broadway, 
Revere 51, Mass. 


NEW FORD express box, fits % ton and 
tonner; removed from new 1942 tonner. 
$65.00. Box 721, c/o Automotive News, 
Detroit 2. 


BOSCH HEAVY DUTY generator O1AS 
10000 _ B. Used, excellent condition, 
Ford. Hillsman Motor Co., 981 Schoon- 
maker Ave., Monessen, Pa. 


NEW °'42 FORD TUDOR front seat as- 
semblies. New Ford 5”, 6”, 7” truck 
wheels. Stamford Motors, Stamford, 
Conn. 


RIGHT FRONT FENDER Packard 110 
sedan. John A. Alexander, Inc., 553 
No. Main 8t., Barre, Vt. 


WANTED: COMPLETE BODY, any style, 
°41 Mercury, Braxton’s, Whiteville, N. C. 


WANTED: FRONT GRILLES complete for 
1941 and 1939 Buick. Hudson Carolina 
Motor Co., 1745 Sumter St., Columbia, 
8. C. Phone 23373. 


WANTED: 2 speed Columbia Axles for 
1940 Lincoln Zephyr and 1941 Mercury, 
new or good used. CASKEY MOTOR 
— Ford Dealers, Pittsburgh, 


BURNED 1941 Cadillac. 
and frame. NANCE, 
City, Tenn. 


Need front parts 
INC., Johnson 


WANTED COMPLETE GRILLE for 1941 
Super Buick. Chambers Motor Company, 
New Castle, Penna. 


WANTED 1938 Master Del. 
grill and right front fender. Also 1939 
OLDS. Center grill complete. Write or 
wire collect, Keller Motors, 2750 West 
Alameda, Denver, Colorado. 


Chev. shell 


RADIOS WANTED 


WANTED TO BUY Automobile Radios. 
State full particulars. L. 8S. JULLIEN, 
7, = P. 8St., N.W., Washington, 


WANT °'41-’'42 STUDEBAKER RADIOS; 
Universal spotlites. KORTE STUDE- 
BAKER, 324 West Adams, Phoenix, 
Arizona. 


ESTABLISHMENT FOR RENT 


FOR RENT REPAIR AND BODY SHOP 
and parts department that has been 
established for over twenty years. A 
good opportunity for the right man. We 
have the agency for Hudson, Packard, 
Cadillac, and G.M.C. Trucks. Will rent 
on percentage or straight rent. Phone 
or write Lapiner Motor Co., Mason 
City, Iowa. 


'FOR SALE: Seven Globe 


EQUIPMENT WANTED 


WANTED—1 Frame and front end align- 
ing equipment (preferably Bear Equip- 
ment). 4 Hydraulic portable jacks—2? 
ton capacity. 1 wheel balancer. 
DOWNTOWN NASH SALES, 

Meridian St., Indianapolis, Indiana. 


WANTED, COMPLETE SET body shop 
tools. What have you to offer? Son 
Motor Company, Pensacola, Florida. 


EQUIPMENT FOR SALE 


twin post 
hydraulic hoists like new. Capacity 
22,000 lbs. Can be used for car or 
truck. Complete all heavy duty gal- 
vanized piping, control valves, oi] stor- 
age tanks. $385.00. DRAPER CHEV- 
ROLET CO., Saginaw, Michigan. 


TRUCK EQUIPMENT FOR SALE 


THREE NEW 1942 CHEVROLET TRUCK 
CABS—black, red, and green. $175 
each f.0.b. Pittsburg, Kansas. Van Hoy 
Motor Company. 


VAN BODY—7% x 12 steel. Like new. 
E. G. Steinhilber, Oshkosh, Wisconsin. 


TRUCK EQUIPMENT WANTED 


ee eenssnansentntnessneenasmeey 
WANT ONE right rear door for 1939-42 


Dodge Panel 
TORS, 
Ohio. 


NEW PRODUCTS TO DISTRIBUTE— 
To our present lines of truck conversion 
units and equipment which have been 
distributed successfully for several years, 
we desire to add non-competing products. 
—we offer the counsel of individuals 
identified with the sale of truck equip- 
ment for over 25 years and the service 
of a nationwide distributor organization 
—Available to you are well equipped 
plants for installation and servicing— 
experienced organizations of truck sales- 
men and established contacts with truck 
dealer organizations.—This experience 
and these facilities assure success in the 
sale of practical products for which 
there is a present demand or for which 
there is reason to believe a demand can 
be developed.—All communications will 
be treated in strict confidence. Box 
735, c/o Automotive News, Detroit 2. 


I Truck. MORGAN MO- 
5900 Lorain Ave., Cleveland 2, 


ee cere 

WANTED: 1942 Chevrolet cab over engine 
cab. Automatic Shifters Co., Bo 
Richmond, Virginia. 7 


BUSES POR SALE 


BUS FOR SALE—1942 G.M.C. Model 550, 
new in August, 1943, 5-speed transmis- 
sion, 2-speed axle, 9.00 x 20 tires rear, 
8.25 x 20 tires front, 2 spares, Carpenter 
body, 43 adult forward-facing spring 
seats. Price $6600. N. Willis Garage 
Mercer, Pa. 


————eeFeFeFeFesesSFSFSseFe 
34 FT. PASSENGER BUS semi-trailer, 
seats 51 passengers. New bus, good 
tires, upholstered seats, B-K brakes. 
American Truck & Body Co., Martins- 
ville, Virginia. 


AMERICA’S 
LARGEST STOCK 
OF USED BUSES 
FORD 21 Passenger Adult 


32 Passenger Children 


Over 200 To Choose From 
Price 40% Below Ceiling 


Linn-Baker Equipment Co. 
201 Ho Blas. 
Lansing, Michigan 


MISCELLANEOUS 


FLEXIBLE TUBING % inch to 5 inches 
in diameter. Dealer’s price 1@ cents 
per foot. NOTTINGHAM AUTO PARTS 
oes 1606 West 25th St., Cleveland 13, 

o. 
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BOAT MOTOR, Gray SIX-103 h.p., Phan- 
tom, 6 cylinder, double carburetor boat 
motor. Motor is like new. Price $550. 
Write to Star Motor Co., Logansport, 
Indiana. 


ener rss 

WE DO CRANKSHAFT GRINDING AND 
METALLIZING. Landis Grinder, 22 x 
72. Complete metallizing outfit, includ- 
ing electric Bonder. JOHN P. HUGHES 
MOTOR CO., Inc., 800 Commerce Street, 
Lynchburg, Virginia. Phone 2304. 
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word Want Advertisement, under proper heading in the next | 


Kindly insert the following 
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(1) or (3) editions of Automorive News, for which find enclosed $ 
of TEN CENTS (10¢) per word for one insertion or Twenty-five 
tions. Count each word, initial or group of numbers as one word. A 
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AUTOMOTIVE NEWS, 5229 Cnss Ave. Detroit, Mich. 


» which is figured at the rate | 


cents (25¢) per word for three inser- | 
dd $1 per insertion for box No. address. | 
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Auto Council Report... 


AUTOMOTIVE NEWS 


Action Needed Now 


On Reconversion 


DETROIT. — Highlighted by a 
demand for immediate action, a 
seven-point program on removal, 
disposal and reconversion of war- 
time surplus and property was 
recommended last week here by 
the Automotive Council for War 
Production. 


The program was in answer to 
a request of Senator James E. 
Murray, chairman of the Senate 
war contracts subcommittee. Mur- 
ray had asked the council to send 
50 representatives to Washington, 
but the report was filed instead, it 
was stated, because the time was 
short. 


Specific and realistic legisla- 
tion was a major plea of the 
program. Contradiction in exist- 
ing WPB regulations was cited 
as a hindrance to industry in 
preparing for reconversion to 
peacetime production. 


The decree freezing industry- 
owned tools to war jobs was 
blamed by the statement for the 
present difficulty in planning an 
adequate surplus disposal program. 
Recent WPB rulings, the report 
charged, have been of no help to 
industry. 


In many cases, the council de- 
clared, as high as 90 percent of 
inventory will be good for nothing 
but scrap. This should be so 
designated and plans made for its 
removal by authorized government 
agents even before cancellation 
orders are issued. 


Similarly, it was said, the gov- 
ernment should designate the 
materials or production facilities 
which it wishes to retain and 
those which it is prepared to sell 
in the civilian market. 


Attention was called to recently 
enacted legislation which permits 
the Government 60 days to clear 
plants of its property following ap- 
proval of inventory. But, it is 
claimed, an additional 30 days will 


Vets Enabled 
To Get Stock 


For Stations 


WASHINGTON. — To make it 
easier for returning veterans to 
enter the service station business, 
the War Production Board last 
week amended its regulations to 
grant anyone beginning distribu- 
tion an initial inventory of up to 
$1,000 worth of parts. 


Formerly, persons seeking quan- 
tities of repair parts for resale had 
to file a complicated appeal. Now, 
that is unnecessary unless an 
initial inventory of more than 
$1,000 is desired. 

WPB stated that while the $1,000 
exemption is open to all comers, 
it was designed primarily to meet 
the needs of returning veterans de- 
siring td establish or re-establish 
themselves in the service and gaso- 
line station business. 


Truck Quota 
Upped for °45 


DETROIT.—Production of 56,705 
commercial trucks has been pro- 
grammed for the first quarter of 
1945, the Detroit regional office of 
the War Production Board an- 
nounced last week. Programmed 
production for the first quarter of 
1944 was 10,894, a total of 41,068 
is scheduled for the last quarter 
of 1944. 

The program for the first quarter 
of 1945 calls for the production of 
40,000 medium trucks, 13,366 light 
heavy trucks and 3,339 heavy 
trucks. First quarter 1944 program 
for these categories called for pro- 
duction of 6,802 mediums, 500 light 
heavies and 1,865 heavy heavies; 
these figures are being increased 
for the final quarter to 30,850 
mediums, 13,366 light heavies and 
3,266 heavy heavies. 


Stamps Motors Razed 
COLLIERSVILLE, Tenn. — Stamps 
Motor Co. was destroyed by fire here 
recently. The loss was partially covered 
by insurance. 


be required to prepare inventory 
after contract termination. 

A three-months lapse at this 
stage of reconversion, the council 
insists, may result in six months 
to one year of wide-scale unem- 
ployment. 

Machine tools to be retained by 
the Government should be tagged 
at once for shipment to arsenals 
or storage. 

Other tools, to be considered 
surplus by the government, 
should be sold now, even though 
they continue on war work. 

Wherever possible, the council 

declares, Government equipment 
should be substituted for that pri- 
vately owned, to permit repair and 
reconditioning preparatory to use 
in civilian production. 

Besides the immediate segrega- 
tion of the plants according to their 
future operation, the council spe- 
cifically recommended: 

1. The dealing realistically with 
remaining policies on removal, dis- 
posal and reconversion. 

2. The training of sufficient 
government personnel to carry 
out procedures and policies for 
clearance of plants. 

3. The starting of inventories, 
estimates, classification and seg- 
regation of materials and scrap- 
ping of useless equipment. 

4. Earmarking machine tools and 
equipment for transfer to. govern- 
ment arsenals, storage for standby 
purposes and scrapping. 

5. Allocation of storage space 
according to each contractor’s 
requirements. 

6. Setting of uniform standards 


25,000 Added 
To Heavy-Duty 
Tire Quota 


WASHINGTON.—A supplemental 
large truck and bus tire quota of 
25,000 has been authorized by the 
rubber director for August ration- 
ing, it was announced Thursday 
by OPA. 


The additional tires of size 8.25| hearing 


| 
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Workers Out 
At Chevrolet 
And Briggs 


} 

DETROIT.—At press time last | 
week, strikes were curtailing war 
production at plants of the Chev- 
rolet gear and axle division and 
Briggs Mfg. Co. 
High-ranking officials of the} 
UAW-CIO were called to a WLB 
in Washington on the | 


and larger will bring the August} Chevrolet strike as it entered its 
quota of these tires to a total of | third week. Workers had returned | 


85,000. 


However, this is still short of the | and walked out again when leaders 


165,000 large tires which the Office 
of Defense Transportation esti- 
mates are needed for replacement 
monthly during July, August and 
September, OPA pointed out. 

Additional quotas have already 
been certified to OPA _ district 
offices for rationing under the Aug. 
1 emergency panel plan as a result 
of the supplemental allocation. 


Nash Produces 
Rocket Motors 


DETROIT.— Motors for heavy 
caliber rocket shells used on Allied 
invasion barges have been in secret 
assembly line production for sev- 
eral months in the Detroit plant 
of Nash-Kelvinator Corp., it was 
disclosed in a Navy approved state- 
ment last week by George W. Ma- 
son, president. 

The deadly jet-propelled rockets, 
dubbed “super-bazookas” by Nash- 
Kelvinator workers, are mounted 
on landing barges and provide a 
fierce concentration of fire power 
on enemy shore installations. The 
new rockets are much larger than 
the earlier “bazooka” projectile 
used so effectively by Allied troops 
as tank busters. 


for indoor and outdoor storage. 


N ew Studeba ker Plans 


(Continued from Page 1) 


under the plan will receive more than a year’s advance 
notice of the change. This advance notice is in the form 
of a provision to the effect that, as central dealers, such 
former distributors will continue, for a period of one year 
following the resumption of new passenger-car production, 
to perform certain wholesale functions and to receive 
commission on wholesale sales of new cars in their former 
distributing territory. The company will, under this pro- 
vision, take over all field activities in connection with such 
sales while the former distributors, operating as central 
dealers, will receive two-thirds of their former rate of 
wholesale compensation on all cars sold during this one- 
year period, to dealers in their former distributing terri- 
tory. All such dealers will, of course, have their contracts 
directly with the factory but will have the right to purchase 
cars from the central dealer whose performance of certain 
wholesale functions will continue during this one-year 
period. The central dealer’s wholesale commission will 
apply to all cars purchased by Studebaker dealers in his 
former distributing territory whether they are purchased 
from him or from the factory. 


xk * 


“The one-year central dealer arrange- 
Central Dealer ment is offered to former Studebaker 
Plan Offered distributors under the following condi- 
Under Conditions tions: Where distributor had dealers 
operating under him as of June 30, 
1944, and had been a Studebaker passenger-car distributor 
continuously since Dec. 31, 1941; provided— 
Distributor has continuously, during the above period, 
maintained a place of business as a distributor and 
provided representation for Studebaker and service to 
customers, in a manner consistent with wartime circum- 
stances and requirements and satisfactory to Studebaker. 
There has been no change of principals in the dis- 
tributorship during the above period. 
3 Distributor, or major principal, has continued during 
the above period actively to manage the distributorship. 
(An exception to this condition may be made by Stude- 
baker if the distributor, or major principal, has been 
serving in the armed forces during the above period.) 
“There are only a few former Studebaker distributors 
who fail to qualify as central dealers under this plan,” 
said Hoffman. “Every effort has been made to provide 
for the changeover of our plan of distribution under condi- 
tions which would be completely fair to Studebaker’s for- 
mer distributors. That we have been successful in our 
purpose is best evidenced by numerous telegrams and 
letters expressing appreciation for the manner in which the 
change has been handled. Studebaker has always operated 
with the knowledge that its own success is inextricably 


| 
| 


| 


| 


to their jobs earlier in the week | 


of the previous strike were fired. 


The union appealed a directive 
of the regional WLB which ordered 
strikers to end their stoppage but 
failed to enjoin the company from 
dismissing seven leaders of the | 
first walkout. 


Production of turrets for bomb- | 
ers was halted at Briggs when | 
workers walked off the job, charg- | 
ing certain of their number were | 
demoted to jobs which paid less. 


GM Sets Dividend 


At 75 Cents a Share 
DETROIT.—tThe directors of 
General Motors Corp. last week 
declared a dividend of 75 cents 
per share on the outstanding com- 
mon stock, payable Sept. 9, 1944, to 
stockholders of record Aug. 17, | 
1944. | 


| 

The regular quarterly dividend | 

of $1.25 per share was declared on 

the $5 preferred stock, payable 

Nov. 1, 1944, to stockholders of 
record Oct. 9, 1944. 


Loss $70,000 in Fire 
GLASGOW, Ky.—Moran Motor Co., 


owned by Leslie Moran, was damaged 
by fire recently to the extent of $70,000. 
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Showalter Heads New Firm 


TAYLORVILLE, Ill.—Lyle Showalter 


has been employed by the new owners «<* 


of the Pontiac Motor Co. of St. 

which has purchased the J. R. Mic 
Motor Co., to assume the management 
of the business. The new concern 

be known as Lyle Motors, Inc., 
2,000 shares of common stock and M. 
L. Enlow, C. T. Hall and E. Schmale 
as incorporators. 


All Wars End! There'll be Cars and 
Trucks and Tires to sell again. 


why not use ’em? See inside backcover. 
bound up with the success of its dealer organization,” 
continued Hoffman. “Our aim of being America’s Friend” 
liest Factory has gained new force and meaning by this 
plan for changing our method of distribution, and the 
enthusiastic response it has brought from our dealer 
organization is most gratifying to us.” 
x *k** 
Except for the change to direct con- 
tracts throughout its dealer organiza- 
tion and the provision for one year’s 
advance notice to former distributors, 
the principal feature of the new plan is . 
Studebaker’s proposal for increases in dealers’ discounts 
on cars sold at retail. The proposed new discounts on Cham- 
pion models, the company’s entry in the lowest price field, 
are on a sliding scale of 24 percent to 26 percent, based on 
volume, compared with a flat 22 percent discount previously. 
In the case of the Commander line, the discounts are on 
a sliding scale of 25 percent to 27 percent, compared with 
a maximum discount of 25 percent previously. Discounts on 
the Studebaker President line are to be established later. 

Part of the discount is payable after the end of the 
model year, under a plan similar to that which has proved 
popular with many dealers in the past. 

Recognizing that factors beyond its control, such “as 
government regulations, or discount and price structures | 
adopted by competitive automobile manufacturers, might 
limit its own freedom of action, Studebaker qualifies its 
proposed discount schedules as follows: 

“It is the intention of company that the foregoing dis- 
count schedules shall be applicable upon the resumption of 
passenger car production. However, the possibilities of 
governmental regulations or the influence of other factors 
beyond control of company make it necessary to state here 
that application of these discounts when production is re- 
sumed is subject to the following conditions: 

1. Provided there is no material change in the basis 
and level of discounts on the part of company’s principal 
competitors or of the industry generally. 

2. Provided company is free to establish list or factory 
delivered prices on its products without restriction or 
limitation by governmental or other action beyond its 
control. 

3. Subject to the company’s reservation of the right to 
change discounts or prices in accordance with the terms 
and conditions set forth in the franchise and all applicable 
supplements, addenda or appendices thereto. 

The management of Studebaker hopes there will be no 
reduction in new car discount levels of the industry when 
production is resumed. While it has no information as to 
the intentions or views of other automobile manufacturers, 
it is the opinion of the Studebaker management that there 
will be no material change in such discount levels pro- 
vided the industry is not subject to restrictions imposed 
upon it in connection with prices, production or distribu- 
tion of its products.” 
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